@ A CLARUS PARTNERS CASE STUDY

HVAC Distribution Company
with $10M+ in Revenues

OVERVIEW

This case study illustrates how Clarus Partners Advisors’
strategic approach and Exemption Certificate Management
Services (ECMS) not only resolved an immediate indirect
tax audit challenge, but also provided long-term benefits by
ensuring compliance and minimizing future audit liabilities.

PROBLEM

The taxpayer, a retailer, faced a substantial state sales tax audit liability exceeding
$700,000. This significant liability was primarily attributed to a lack of complete and
accurate exemption certificates.

SOLUTION

The results of the efforts undertaken to resolve the state sales tax
audit liability and implement the ECMS program were exceptional:
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RESULTS

The results of the efforts undertaken to resolve the state sales tax audit liability
and implement the ECMS program were exceptional:
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